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and lacked control over its own growth trajectory. To address this, it confirmed that we can move towards a
a nd Dema nd Gen needed to diversify its sales strategy by developing and scaling more robust sales model, ensuring

owned channels, reducing its reliance on third-party affiliates.

“With a digital strategy that evolved over
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Partnering with GrowketigghddsseiRenasted as a strategic partner,
advising Adelantos on developing a comprehensive media plan and
implementing an optimized account structure aligned with its
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objectives. e Generate Leads

The Results Featured Product Areas

With this strategy, Adelantos saw its affiliates drop from representing e Performance Max (with lead e Demand Gen
63% of sales to just 12.6%. The company’s Google ads campaign gen goals)

doubled its share of sales within Adelantos’s overall sales channel

mix. Also, by implementing a simplified account structure, the

company was able to maintain an efficient cost-per-click (CPC) and E Growketing GO gle AdS
achieve high Quality Scores, resulting in a surge of leads at lower

costs and a rapid increase in sales.

About Google Ads: Google Ads is a digital advertising solution for businesses of all sizes. Whether you're a small business owner or enterprise marketer, Google Ads delivers reach, relevance, and trusted results to help you grow your business.
Learn more at ads.google.com/home.© 2024 Google LLC. All rights reserved. Google and the Google logo are trademarks of Google LLC. All other company and product names may be trademarks of the respective companies with which it are associated.
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Hipolito Gimenez Blanco
Adelantos ofrece préstamos a corto plazo y es frecuentemente una opción conveniente para personas que podrían no calificar para préstamos bancarios tradicionales. La empresa enfrentaba una vulnerabilidad crítica: dependía excesivamente de un único canal de ventas externo. Con asociaciones de afiliados que generaban más del 60% de sus ingresos, Adelantos estaba expuesta a un riesgo significativo y carecía de control sobre su propia trayectoria de crecimiento. Para abordar esto, necesitaba diversificar su estrategia de ventas mediante el desarrollo y escalamiento de canales propios, reduciendo su dependencia de afiliados externos.
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